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For February 2020 

 
Home demand inches up amid economic uncertainties 

Despite the current pandemic and uncertain economic outlook, new home sales rose a third consecutive 

month. This is also one of the strongest February showing in recent years. According to the developers’ 

sales survey by the Urban Redevelopment Authority, new home sales surged 57.3 per cent month-on-

month (m-o-m) from 620 units in January to 975 units last month. Including executive condominium (EC) 

units, developers sold 1,314 units, registering a 105.3 per cent when compared to the 640 units sold in 

January this year.  

 

  The 975 new homes excluding EC sold last month was the second-highest February sales in 

eight years, slightly below the 979 units inked in February 2017. Last month’s sales volume was also 

above the monthly average of 904 units transacted in the previous 12 months (Feb 2019 to Jan 2020).  

 

 
 

  Two large projects were launched last month – the 522-unit The M which sold 380 units and 

the 496-unit Parc Canberra EC, which moved 324 units. Excluding these two launches, 610 units were 

sold collectively at other projects which is almost on par with the total units transacted in January (640 

units). The resilient sales demand indicates that buying sentiment was largely positive last month.  

 

  Sales had performed better than expected given the Covid-19 outbreak and seasonal lull during 

the Chinese New Year period. The surge in sales may be attributed to more investors diversifying their 

portfolios to property investments after the recent stock market rout.  

 

The number of Singaporean purchases grew strongly last month. According to URA Realis data, 

812 non-landed homes excluding EC was bought by Singaporeans last month, up from the 413 units 

transacted in January 2020 and 351 units in December 2019. The number of foreign buyers (permanent 

residents and non-permanent residents) had similarly increased from 116 in December 2019 to 149 in 

February 2020.  

 

Moving forward, the increasing volatility of the financial markets may continue to propel 

investors to the real estate sector as properties are widely regarded as safe-haven assets that offer more 

stable returns than other investment types. The softening of the Sing dollar in recent months may attract 

foreigners to invest in properties here. The Federal Reserve had also slashed interest rate to near zero 

which is aimed at keeping financial markets stable and making borrowing costs low. The Fed will also 

restart its quantitative easing program as part of its emergency stimulus. These measures intended to 

spur lending and spending may continue to stimulate housing demand with the increased liquidity. More 

homeowners may refinance their housing loans while some buyers may purchase larger housing units 

given the increased affordability.  
            

http://www.orangetee.com
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Month 

Sales Volume Launches  

 (Excl. EC) (Incl. EC) (Excl. EC) (Incl. EC)  

 Feb-19 455 457 596 596  

 Sep-19 1,270 1298 1,714 1,714  

 Oct-19 932 959 909 909  

 Nov-19 1,165 1186 947 947  

 Dec-19 538 551 370 370  

 Jan-20 620 640 598 598  

 Feb-20 975 1,314 933 1,429  

 m-o-m % Change 57.3% 105.3% 56.0% 139.0%  

 y-o-y % Change 114.3% 187.5% 56.5% 139.8%  

Note: New launch refers to units sold in projects that were launched in that month.  

Existing launch refers to units sold in projects that had been launched in prior months. 

 

Source: URA, OrangeTee & Tie Research & Consultancy 
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      Please contact us for further enquiries   
        OrangeTee & Tie Research and Consultancy 

 
Terms of Use: The reproduction or distribution of this publication without the express consent of the author is prohibited. This publication is provided for general information only and 
should not be treated as an invitation or recommendation to buy or sell any specific property or as sales material.  Users of this report should consider this publication as one of the 

many factors in making their investment decision and should seek specific investment advice. OrangeTee.com Pte Ltd and the authors of this publication shall not accept and hereby 
disclaim all responsibilities and liability to all persons and entities for consequences arising out of any use of this publication. 
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